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The Devil’s War for Your Mind 

Breaking Strongholds: Engineered Deception 
Week 7 

The Moment Everything Changes 
By this point, the pattern has become clear. The battle is in the mind. Deception enters through 
thought, is reinforced through repetition, and is solidified through agreement. Over time, those 
repeated agreements form patterns. Those patterns become beliefs. Those beliefs become 
identity. And once identity is shaped, life begins to follow in that direction. But now we need to 
go deeper. Because if strongholds feel so real - so automatic - then we have to ask how they were 
built in the first place. And what becomes clear is that this process is not random. It is structured. 
It is repeatable. And it follows a pattern that has been studied, refined, and used intentionally in 
the real world. 
Perception Is The Battlefield 
In psychological operations, the goal is not to force behavior. It is to shape perception. Chase 
Hughes, in an interview describes this as a “narrative-driven control of perception with the aim 
of shaping behavior,” noting that the real objective is not just what a person does, but who they 
become - “it’s more about identity than ideas”. That statement reveals everything. Because if 
perception can be shaped, behavior no longer needs to be forced. It becomes natural. It becomes 
consistent. It becomes automatic. This is exactly what we see in the Garden: 
You will not surely die. For God knows that in the day you eat of it your eyes will be opened, and 
you will be like God…” (Genesis 3:4–5, NKJV) 
God’s truth did not change. Reality did not change. But perception did. And once perception 
shifted, behavior followed without resistance. 
Identity Is The Endgame 
As perception shifts, the battle moves deeper into identity. This is where strongholds are formed. 
Because once a person believes something about who they are, their behavior aligns with it. 
Hughes makes this explicit when he explains that influence works by getting someone to “adopt 
some new belief… take on some new identity”. This is not about convincing someone of a single 
idea. It is about reshaping how they see themselves. This is why Satan’s statement in Eden was 
so powerful. “You will be like God.” It was not simply a suggestion. It was an identity 
proposition. Adam and Eve were already made in the image of God (Genesis 1:27, NKJV), but 
the lie suggested they were lacking. That they needed to redefine who they were. 
That same pattern continues today. Every stronghold begins with a distortion of identity. A belief 
that contradicts what God has already said. 
How Strongholds Are Built 
Strongholds are built through repeated agreement. They do not appear instantly. They are formed 
through small, incremental steps. Hughes describes this process as a chain of commitments, 
where a person is led to agree to something small, and then something slightly bigger, until those 
agreements begin to define who they are. This aligns exactly with Scripture. The serpent did not 
begin with a command. He began with a question:  
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Has God indeed said…? (Genesis 3:1, NKJV).  
That question opened the door. Then came contradiction. Then came identity distortion. This 
progression—idea, belief, identity—is how strongholds are constructed. 
Targeting Weakness And Insecurity 
Another critical element of psychological influence is targeting. Hughes explains that effective 
influence begins by identifying a person’s beliefs, values, fears, and insecurities, and then 
leveraging them. He highlights two core human fears: not mattering and not being accepted. 
When you step back, many strongholds are built on those exact foundations. “I don’t matter.” 
“I’m not enough.” “No one really cares.” These are not random thoughts. They are targeted 
points of vulnerability. Scripture confirms that the enemy operates with intention:  
Your adversary the devil walks about like a roaring lion, seeking whom he may devour” (1 Peter 
5:8, NKJV) 
Seeking implies awareness. It implies targeting. It implies strategy. 
The Four Levers Of Influence 
Hughes outlines four primary levers used to influence people: focus, authority, tribe, and 
emotion. These are not abstract ideas. They are practical mechanisms that shape perception and 
behavior. Focus determines what a person pays attention to. Authority determines what they 
trust. Tribe determines where they belong. Emotion determines how strongly they respond. 
These same levers are visible in Eden. The serpent redirected focus from God’s command to the 
tree. He challenged authority by questioning what God had said. He introduced separation, 
altering relational alignment. And he activated emotion - “the tree was desirable” (Genesis 3:6, 
NKJV). The strategy was complete. 
Emotional Manipulation And Instability 
Hughes also explains how emotional fluctuation increases influence. By raising and lowering 
emotional intensity, a person becomes more susceptible to suggestion. This instability weakens 
discernment and strengthens suggestion. This pattern is visible in modern culture. Constant 
cycles of fear, outrage, validation, and comfort keep people emotionally reactive rather than 
thoughtfully engaged. When emotion leads, truth is often sidelined. 
Scripture warns about this clearly:  
The heart is deceitful above all things, and desperately wicked; who can know it? (Jeremiah 
17:9, NKJV) 
Emotion is not a reliable foundation for truth. Yet it is one of the most commonly used tools for 
influence. 
Tribalism And Division 
Another strategy Hughes identifies is the creation of division. By reinforcing an “us versus 
them” mindset, people become more entrenched in their beliefs and less open to correction. 
Division isolates individuals into groups where their views are constantly fortified as seen in the 
Bible:  
If a house is divided against itself, that house cannot stand. (Mark 3:25, NKJV).  
Division is not just a byproduct of disagreement. It is a mechanism that strengthens strongholds 
by preventing outside influence. 
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Context Shapes Behavior 
Hughes also emphasizes that behavior changes based on context. Alter the environment, and you 
can influence the outcome. This is why people act differently in different settings. 
Spiritually, this matters. When a person is isolated, overwhelmed, or distracted, their ability to 
think clearly is reduced. This is why Scripture calls for vigilance: 
Be sober, be vigilant…” (1 Peter 5:8, NKJV).  
Awareness is necessary because context can either strengthen truth or weaken it. 
The World Proves This Works 
These principles are not theoretical. They have been demonstrated in real-world influence 
campaigns. Edward Bernays, a pioneer in public relations, applied these same ideas to shape 
public behavior. In promoting cigarettes to women, he did not argue facts. He reframed smoking 
as identity - linking it to independence and empowerment. His “Torches of Freedom” campaign 
positioned cigarettes as symbols of liberation, as he described the effort to “equate cigarettes 
with torches of freedom.” Women were not simply adopting a habit. They were adopting an 
identity. Bernays was again involved, this time working with the Beech-Nut Packing Company 
to increase bacon sales. Instead of promoting bacon directly, he created a narrative. He consulted 
physicians and then used their responses to promote the idea of a hearty breakfast. In his book 
Propaganda, Bernays wrote, “I asked physicians whether it would not be better for people to 
have a hearty breakfast… The result was the endorsement of bacon and eggs. This message was 
repeated through the media, supported by perceived authority, and reinforced culturally. Over 
time, it became accepted as truth. Not because it was universally proven, but because it was 
consistently presented, repeated, and normalized. This is the same mechanism we have been 
describing all along. An idea is introduced, reinforced, and eventually accepted without question. 
The Pattern Is Identical 
Whether in advertising, psychological operations, or spiritual deception, the structure remains the 
same. Perception is shaped. Identity is influenced. Agreement is secured. Behavior follows. It 
does not feel forced. It feels natural. That is what makes it effective. 
“There is a way that seems right to a man, but its end is the way of death” (Proverbs 14:12, 
NKJV) 
The danger is not obvious falsehood. It is believable distortion. 
Agreement Locks It In 
Once a person agrees with a thought, it moves deeper. It becomes belief. Then identity. Then 
behavior. And eventually, it becomes something defended. This is how strongholds gain strength. 
They are not just accepted. They are protected. This is why Scripture commands intentional 
resistance:  
“Take every thought captive to make it obedient to Christ” (2 Corinthians 10:5, NIV).  
Thoughts are not meant to pass through unexamined. They are meant to be tested. 
The Pattern Is Identical 
When you step back and look at everything together, the pattern becomes unmistakable. In 
advertising, the process begins by introducing an idea, attaching authority to it, repeating the 
message until it becomes familiar, normalizing the belief, shaping identity around it, and 
ultimately producing behavior. In psychological operations, the same structure appears - control 
the narrative, shift perception, reinforce it emotionally, guide identity formation, and drive action 
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without force. And when you compare that to spiritual deception, the parallels are exact. The 
enemy introduces doubt, distorts truth, gains agreement, builds strongholds, reshapes identity, 
and directs the course of a person’s life. These are not separate systems. They are the same 
mechanism operating in different environments. The method does not rely on control - it relies 
on influence. And once that influence is accepted, it becomes internal. What begins as something 
external eventually becomes something a person believes, and once it is believed, it begins to 
define who they are and how they live. 
Breaking the System 
The entire system depends on agreement, which means it also has a point of failure—because the 
moment agreement stops, the structure begins to collapse: 
You shall know the truth, and the truth shall make you free. (John 8:32, NKJV) 
Truth does not simply inform; it disrupts, exposes, and dismantles what has been built on false 
foundations. Breaking a stronghold begins by recognizing the lie and consistently replacing it 
with truth until a new pattern forms, reshaping belief and ultimately restoring identity. When 
everything is brought together, the pattern becomes unmistakable: whether in Scripture, 
psychological operations, or cultural influence, the method is the same - it does not rely on force 
but on influence, beginning with perception, shaping belief, forming identity, and producing 
behavior. Strongholds are not built instantly, but gradually, through believable distortions that go 
unchallenged. The world has proven that people can be led to adopt behaviors by first reshaping 
what those behaviors mean - smoking became empowerment, breakfast became necessity - ideas 
became truth not because they were proven, but because they were repeated, reinforced, and 
accepted. What begins as influence becomes agreement, and what becomes agreement ultimately 
becomes identity. 
Final Thoughts 
This is the same structure Scripture exposes. The enemy introduces doubt, distorts truth, gains 
agreement, and builds strongholds that shape how a person sees themselves and the world around 
them. The danger is not always in what is clearly wrong, but in what feels right: 
There is a way that seems right to a man, but its end is the way of death. (Proverbs 14:12, 
NKJV) 
But the same process that builds strongholds can also break them. Because the entire system 
depends on agreement. And the moment agreement stops, the structure begins to collapse. This is 
why Scripture commands intentional thought:  
Take every thought captive to make it obedient to Christ” (2 Corinthians 10:5, NIV) 
Thoughts are not to be accepted automatically - they are to be tested. Truth is not passive. It 
confronts. It exposes. It dismantles what has been built on false foundations: 
You shall know the truth, and the truth shall make you free. (John 8:32, NKJV)  
Freedom is not found in effort alone, but in alignment with truth. The enemy does not need to 
control actions - only influence belief, because once belief is established, behavior follows 
naturally. But once the pattern is recognized, it can be challenged and broken, allowing identity 
to be restored to what God originally intended. Strongholds are not permanent; they are 
constructed, and anything built on a lie can be dismantled by truth - when agreement with 
deception ends and truth takes its place, freedom begins. 
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